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The Dromedary
Becomes a Camel

A single story for investors, customers, partners, and the team.
EON Reality · EON AI Ventures   |   Confidential
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OPENING IMAGE

The picture you need to see first

Before any words, hold this image in your head. A 
dromedary in profile. One hump. A tail at the back — 
unlike any real camel, this tail points straight up.

Now watch it change. A second hump grows behind 
the first. The dromedary becomes a camel. The tail 
still points up.

That transformation is the entire story of EON.

❖  IMAGE PLACEHOLDER

Single dromedary, side profile, tail straight 
up
PROMPT

Single side-profile illustration of a dromedary (one-humped camel) standing on a 
clean horizon line. Its tail is unnaturally pointing straight up to the sky. Minimalist 
editorial line art, navy strokes on a white background, warm sand-gold fill on the 
hump and the upward tail. Premium magazine illustration. Lots of whitespace 
around the figure.

Wide horizontal. Lots of space around the animal.

One hump today. Two humps tomorrow. A tail that keeps climbing.
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ACT 1

The Squeeze

AI is not coming. AI is here.

Resumes are filtered by machines before a human ever 
sees them. Marketing directors are replaced with a 
prompt. Entry-level rungs are pulled out of the ladder.

Stanford suggests ≈88% of jobs will be affected. The 
precise number is not the point. The direction is.

Every person on the receiving end asks the same 
question: what does this mean for me, today?

❖  IMAGE PLACEHOLDER

Workforce being compressed by AI from 
above
PROMPT

Editorial illustration: a crowd of small business-attired figures being compressed 
from above and the sides by abstract geometric pressure forms representing AI. 
The figures look like they are being squeezed into a narrow channel. One 
luminous cyan glow above represents AI. Cool grey and navy palette. 
Sophisticated, restrained, business-publication quality. No literal logos or brand 
marks.

Wide horizontal. Compressed vertical mass of figures.

EON answers the question people are actually asking.
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ACT 2

The Fork
Under pressure, the workforce splits. Four outcomes — only three are doors.

1
Skills

Trades that AI cannot do. Nurses, 
plumbers, technicians.

2
Orchestrator

Run many agents. The new 
survival skill of knowledge work.

3
Builder

Use AI to start something of your 
own. In 90 days.

—
Waiting Class

Not a door. A long hallway with 
no exit.

❖  IMAGE PLACEHOLDER

Wide diagram — four diverging paths from a single squeeze 
point
Top-down/isometric. Three doors + one fading hallway.

→ FULL PROMPT IN SPEAKER NOTES
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ACT 3

The Three Doors
Three Doors lead somewhere. One choice doesn’t.

❖  IMAGE PLACEHOLDER

Three standalone doors in a minimalist landscape

PROMPT

Editorial illustration, wide composition: three large standalone doors in a minimalist horizon landscape, each clearly distinct. Door 1 in cyan (labeled Skills). Door 2 in 
deep navy (labeled Orchestrator). Door 3 in warm sand-gold (labeled Builder). Each door slightly ajar with light spilling through. Subtle desert-like ground plane, clean 
horizon line, soft sky. A single small figure stands center-frame considering the choice. Sophisticated, slightly cinematic. Premium magazine illustration.

Wide horizontal hero. Doors equally spaced left-to-right.
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DOOR 1

Skills — the trades AI cannot do

Behind this door is a welding instructor in Ahmedabad. A 
hospital in Kuwait that needs to train 800 nurses. A refinery in 
Texas onboarding 300 operators where mistakes are 
measured in body counts and billions.

EON’s answer is the Genesis family. Genesis 2 trains. Genesis 
3 simulates. Same method extends to soft skills, sales 
rehearsal, and cross-cultural communication.

Buyers: Exxon, Aramco, Boeing, ministries of education. They 
have the money, the need, and the pain at once. A $500K 
product that prevents a $10M accident is not a nice-to-have. 
It is an insurance policy written in software.

❖  IMAGE PLACEHOLDER

Nurse and field technician in XR/AR 
simulators
PROMPT

Editorial illustration: a nurse practicing a procedure in an XR simulator on the 
left, and a field technician practicing equipment work in an AR/VR simulator on 
the right. Both are hands-on with their tools, learning by doing. Soft cool clinical 
lighting with cyan accents from the simulator interfaces. 
Photorealistic-yet-illustrated style. Navy and cyan palette with warm sand on skin 
tones and uniforms. Premium publication quality. Composed as a diptych or 
single scene.

Horizontal scene, 16:9-ish.

Door 1 buyer: enterprise. The hump that pays the bills today.
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DOOR 2

Orchestrator — from typist to conductor

Behind this door is a 47-year-old marketing director who is 
good at her job. Her job is being absorbed by a stack of agents 
her 26-year-old colleague knows how to wire together — 
which she does not.

EON’s answer is Solve IQ. Describe the problem in plain 
words. The system finds the solution, builds the product, and 
helps deploy it.

It does not ask the user to learn Python. It asks them to 
describe a problem clearly. That is a skill humans already 
have.

❖  IMAGE PLACEHOLDER

Single professional conducting a 
constellation of agents
PROMPT

Editorial illustration: a single confident professional standing calmly at the center 
of the frame, conducting (orchestrating) a softly-glowing constellation of small 
agent nodes arranged around them like a symphony. The figure is at ease, hands 
raised in a gentle conducting gesture. The agent nodes are organized in 
concentric arcs, each emitting a soft cyan glow. Deep navy background, cyan 
node glow, warm sand-gold lighting on the central figure. Sophisticated, slightly 
futuristic, optimistic mood.

Centered subject, horizontal composition.

Door 2 buyer: anyone who kept their job but feels the ground move.
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DOOR 3

Builder — idea to business in 90 days

Behind this door: the 22-year-old whose resume keeps 
getting filtered. The 54-year-old who doesn’t want another 
corporate seat. The young person in Nairobi or Lahore who 
already sees the way out is to build.

The Venture Builder takes them from a Level 1–5 diagnostic, 
through 100 courses, into a ZIP-code-based opportunity scan. 
The user picks. One click generates the plan. Another builds 
the product. Another deploys the 250-agent RADAR engine.

Soup to nuts. Idea to cash. Human at the top, AI doing the 
work.

❖  IMAGE PLACEHOLDER

Solo founder with translucent army of AI 
agents
PROMPT

Editorial illustration: a single founder figure in a small modern office or 
coworking space, in the foreground, in calm focus. Behind them, a translucent 
ghost army of AI agent silhouettes is at work at scale — typing, designing, calling, 
building — receding into a soft cyan haze. The founder is at the front making the 
key decisions. Navy and cyan palette with warm sand-gold lighting on the 
founder. Premium, optimistic, entrepreneurial mood.

Foreground/background depth composition.

$975 once. 90-day sprint. Three payout scenarios. An insurance policy.
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EON TODAY

The Dromedary

One hump. One upward-pointing tail. That is the company 
right now.

The HUMP is enterprise training (Genesis 2 & 3). Big-ticket 
B2B with proven economics: 4,400+ partners, 136M 
downloads, 80+ countries.

The TAIL is everyone else: Solve IQ + Venture Builder + the AI 
Founder Programme. Smaller dollar per customer. Vastly 
larger human count.

❖  IMAGE PLACEHOLDER

Annotated dromedary diagram

PROMPT

Diagram-style editorial illustration: clean side profile of a dromedary 
(one-humped camel) on a white background. Annotation callouts with thin 
connector lines label the parts: the hump is annotated 'ENTERPRISE TRAINING 
(Genesis 2 & 3)' and the upward-pointing tail is annotated 'EXPONENTIAL TAIL 
(Solve IQ + Venture Builder)'. Navy linework on white. Warm sand-gold fill on the 
hump. Cyan stroke on the upward tail. Magazine-quality infographic. Annotation 
text in clean sans-serif (will be replaced/overlaid).

Wide horizontal. Annotations clearly readable. Generous whitespace.

The hump pays for today. The tail is the reason the company is worth what it will be worth.
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WHAT MAKES THE SECOND HUMP GROW

The Transition
FieldIQ’s mass-market moment depends on hardware that sits on your face and leaves your hands alone. The wave is already 
breaking.

TODAY

Ray-Ban Meta

Audio + camera + AI. Phone-grade pricing. 
Already shipping in volume.

2026

Android XR (monocular)

Samsung + Warby Parker + Gentle Monster. 
Single-eye overlay. Confirmed for 2026.

2027→

Orion / Artemis 
(binocular)

True 3D AR. Holographic overlays on real 
equipment. Consumer launch targeted 2027.

❖  IMAGE PLACEHOLDER
Three pairs of glasses — evolution left to right
Wide banner. Ray-Ban Meta → monocular XR → binocular Orion.

→ FULL PROMPT IN SPEAKER NOTES
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EON IN 12–36 MONTHS

The Camel

Two humps. Tail still up.

FIRST HUMP: enterprise training. Unchanged. Profitable. 
Credibility backbone.

SECOND HUMP: Humans 2.0 in the field. FieldIQ + AssessIQ + 
AssistIQ on glasses. One oil & gas customer: 500 trainees in 
the center, 12,000 workers in the field. The first hump reaches 
500. The second reaches 12,000.

The same content built for hump 1 ships to hump 2 for almost 
nothing.

❖  IMAGE PLACEHOLDER

Annotated two-humped camel

PROMPT

Diagram-style editorial illustration: clean side profile of a two-humped Bactrian 
camel on a white background. Annotation callouts with thin connector lines label 
the parts: first hump 'ENTERPRISE TRAINING (Genesis 2 & 3)', second hump 
'HUMANS 2.0 IN THE FIELD (FieldIQ on glasses)', and the upward-pointing tail 
'EXPONENTIAL (Solve IQ + Venture Builder)'. Navy linework on white. Warm 
sand-gold fill on both humps. Cyan stroke on the upward tail. Magazine-quality 
infographic. Generous whitespace.

Wide horizontal. Annotations readable. Two humps clearly visible.

First hump paid for. Second hump built on top of it for almost nothing.
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HOW THE TAIL GETS SERVED

The Distribution Engine
Six channels. One engine. Designed so the tail can scale without proportional headcount.

RADAR (250 agents)
Venture Builder SolveIQ 
Auto-Generation

EON Marketplace

Demand Layer EON Certification Embedded Distribution Rails

❖  IMAGE PLACEHOLDER
Sleek engine with six radiating output channels
Wide banner. Engine center, six labeled outputs.

→ FULL PROMPT IN SPEAKER NOTES
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THE LINE THAT CARRIES EVERYTHING

EON is a dromedary becoming a camel.

One hump today is enterprise training. A second hump tomorrow is Humans 2.0 in the field. A tail that points up is the exponential — 
EON answers the question the other AI companies are afraid to answer: what does AI do for me, today?

Three Doors lead somewhere. One choice doesn’t.


